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Cities Aren’t Dead. Urban Home Prices
Grow Faster than Those in Suburban,
Rural Areas

During the pandemic, it was hard to miss the
headlines about people fleeing cities for greener
spots — suburban and rural areas that offered
more space — and predictions about the steep
decline of urban areas.

But according to a recent Redfin survey, *“Home
Prices in Cities Rise 16%, Surpassing Suburban and
Rural Price Growth for the First Time Since Pre-
Pandemic,” cities aren’t in a death spiral.

It notes that though suburban and rural homes
remain hot, there’s renewed interest in urban
areas and that Covid-19 vaccines “deliver hope
for areturn to an urban lifestyle.”

Since the start of February, Redfin found that
price per square foot nationwide has been
growing fastest in urban areas, noting that it's the
first time that has happened since before the
pandemic.

For example, the median price per square foot
of homes in urban areas rose 17.9% in the four
weeks ending February 21. In comparison, the
price per square foot for suburban
neighborhoods rose 15.9% and 15.5% for rural
neighborhoods during that same period.

The fact that price per square foot is growing
fastest in urban areas illustrates that buyers sill
place a premium on cities, notes Redfin.

It also found that prices are rising faster for urban
single-family homes nationwide than single-
family homes overall.

Forinstance, year over year, the price per square
foot for single-family homes inside cities
nationwide jumped 16 percent. Single-family
properties located in metro areas — which
include urban, suburban, and rural areas — rose
14%.

Also, affordable cities like Baltimore, Detroit, and
Cleveland are conftributing to national urban
price growth.

Here are the top 10 metro areas with the highest
price growth in urban areas for four weeks
ending February 21, 2021.

That said, some cities have not seen similar

jumps. Prices in New York, for example,
jumped only 2.2%, and in Washington D.C.
by just 5.5%. And home prices in urban
parts of San Francisco declined by 1.4%.

Find more from the Redfin study at
https://bit.ly/2Q9Nr99.




Metro Area Median sale price (urban | Median sale price YoY
areqs) (urban areaqs)
Detroit $78,990 37.7%
Cleveland $103,875 33.4%
West Palm Beach, Fla. $336,479 31.1%
Columbus $170,340 23.4%
Newark $351,742 22.8%
Sacramento $419,958 22.8%
Pittsburgh $153.,275 22.3%
Austin $452,532 21.5%
Baltimore, MD $180,938 37.8%
Indianapolis $141,854 19.9%

Prep Your Vacation Property for Your
Months Away

If you're a snowbird heading home from a warm
spoft, Kiplinger https://bit.ly/3laQéuu  has some
advice about preparing your seasonal property
for the months it will be empty.

Here are four basics:

1. Have a caretaker. Find someone to popin
to check on your house or condo every couple of
weeks.

2. Keep your property is safe. Install an alarm
system monitored by actual humans so someone
can call the fire department when there’'s an
emergency.

3. Track water. Use free apps like Dropcountr
to keep an eye on your property’s water usage
while you're away. A spike in water consumption
is a sure sign of a burst pipe.

4, Foil burglars. Make your house a tough
target for burglars. Don't leave a car parked
outside in the same spot for months, have your
mail forwarded, and install motion detector lights.

Millennials’ homebuying challenges

The housing industry keeps a close eye on
Millennials’ buying habits, given that many are in
or entering their prime buying years.

Apartment List looked at how the group — aged
24 to 39—is faring when it comes to
homeownership in its Renter Survey
(https://bit.ly/3bPDbuZ).

It found that the generation has taken longer
than other generations to become homeowners.
For example, At age 30, 42 percent of millennials
own homes. In comparison, 48 percent of gen
Xers and 51 percent of boomers owned homes
when they were the same age.

The COVID-19 pandemic likely will further slow this
group of prospective buyers in becoming
homeowners. For one, both the rise in
unemployment and home prices during 2020
have created an affordability roadblock. Though
interest rates are low, many millennials can’t
afford a down payment, and 18 percent see
themselves as lifelong renters



Many Millennial Renters Are Giving Up on
Homeownership:
The Percent of Millennial Renters who "Expect to Always

Rent"
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And though 80 percent of millennials who rent plan to buy a home in the future,

most in the group have low savings rates, with 63% having saved nothing for a down
payment.

There are other reasons for the generation to bow out of homeownership for the
moment. Some want to buy when they’ve settled down in a single place, and
others are waiting for marriage or a long-time partner before committing to
homeownership. Others aren’t sure about their housing preferences, and Redfin

notes that the possibility of remote work has a significant impact on where this group
may want to invest in real estate.
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5 TIPS FOR FINDING YOUR MOVE MANAGER

Moving to a new location can be a daunting task,
especially if you’re downsizing from your long-term home.

Wouldn't it be nice to arrive in your new living space

with everything you need already arranged and ready to
enjoy—and secure in the knowledge that all the items you
no longer need will be promptly disposed of in the best
ways possible?

A move manager can help you before, during, and after your
move, providing valuable assistance and peace of mind. A moving
professional can make your move more organized, coordinated,
and stress-free.

Plus, once you are settled into your new location, a move
manager can work with your real estate professional to help
ensure your former home is ready to sell while you concentrate
on enjoying your new home.

Understand the Services Offered

Services vary from one move manager to another. Some charge
hourly rates, while others offer package deals. Know what you are
paying for and understand what’s on your to-do list versus the
tasks that your move manager will handle.

Before committing to a provider, ask for a contract, review it,
and make sure it outlines the services provided.

A skilled move manager can be a worthwhile investment,
making many aspects of your move go smoother and faster.
With specialized assistance, you can reduce your move-related
stress and increase your enjoyment of the life that awaits you in
your new home!

Count on an SRES® to guide you through the process of buying or selling
your home, making the transaction less stressful and more successful.

The Seniors Real Estate Specialist ® (SRES®) designation is awarded by the SRES® Council,

a subsidiary of the National Association of REALTORS® (NAR).

How can you find the best
move manager for your needs?

1. Ask for recommendations.

Your SRES® designee may already have working
relationships with move managers—or they may
offer these services.

Also, if you’re moving into a senior living facility, ask
the administrators if they can recommend move
managers in your area.

2. Check professional move
management organizations.

The National Association of Senior Move Managers
(nasmm.org) and Certified Relocation & Transition
Specialists (criscertification.com) provide
directories that may help identify professional
move managers in your area.

3. Talk to family and friends.

If you know someone locally who has already
experienced a later-in-life move, ask them about
their experiences and see if they can offer
recommendations for assistance.

4. Interview move managers.

Before committing to a move manager, interview
them. Ask how they would approach your move and
request details about service options and costs.
Make sure you’re comfortable with their approach
and expertise—and that you trust their ability to
meet your needs.

5. Request and use references.

Professional move managers should be able to
provide a list of references, including previous or
current clients. Be sure to talk to these individuals
about their experiences.
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To learn more about SRES® and access various consumer resources, please visit seniorsresource.realtor.




